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Successful
Entrepreneur

Thomas Edison, born in 1847, is
considered one of America’s greatest
inventors. As a child he was prone to
distraction and was eventually home
schooled
by
his
mother,
an
accomplished school teacher. Even
when he was young, he showed a great
eagerness for knowledge, reading
books on a wide range of subjects and
developing a process for self-education
and learning independently.
At age 12, while working at the railroad
selling newspapers, he saved a 3 year
old from being run over by a train. This
event resulted in the child’s grateful
father teaching Edison how to operate a
telegraph, putting him on the path to
understanding how electricity worked.
While his first invention was an electric
vote recorder in 1869, it wasn’t until
1874 that one of his inventions, a
quadruplex telegraph (think multiple
telegraphs sent at once), was in high
demand. With the money from selling
this invention, Edison established his
own independent industrial research
facility. It was in this facility that he and
his
team
produced
numerous
inventions, such as the phonograph,
light bulb, motion-picture projection,
and alkaline storage battery.
By the end of his life, Edison held the
world record for patents, 1,093! While
Edison had a lot of success, he also
failed a lot. One of his favorite sayings
was, “I have not failed. I’ve just found
10,000 ways that won’t work.” Failure
could not discourage Edison’s passion
for invention. He never questioned
whether something could be done, only
how. Just think, to perfect the light bulb,
he tried over 6,000 different materials
until he found the one that worked best
(carbonized bamboo).

How to Buy a Used Car
Shopping for a used car is like going on a treasure
hunt. The search will typically include many traps,
stress points and frustrations that can make it a
painful experience. There are times when it can be
fun and exciting, and other times, it could turn into
one of the worst shopping experiences imaginable.
Before starting your search,
you could save yourself a lot of
time and effort if you first
determine how much you can
spend on a car and how you’re
going to pay for it. Most people
will need a car loan; if so,
getting preapproved for a loan
will determine how much you
can borrow and the interest
rate you will have to pay. Most
preapproved auto loans can be
done online or over the phone.
It is usually best to start with
your bank as you already have a
relationship with them and the loan approval
process should be quick. Once approved, the
lender will provide you with a loan certificate
which may place you in a stronger negotiating
position.
Now the fun begins-searching for your car. There
are many websites that list used cars for sale. The
most popular ones include: Auto Traders,
Cars.com, eBay and CarMax. The process starts
with you screening for cars based on the type,
price, mileage, distance and options such as
automatic vs manual, color, etc. At this point you
can start doing price comparisons and narrow

your search to a few cars. You may want to
download or request a vehicle history report from
Carfax or AutoCheck which will summarize service
visits, number of owners and accidents. The next
step is to contact the seller to discuss the overall
condition of the car, recent maintance/repairs,
verify clear title and generally
how the selling price was
determined. If you like what
you hear, you should arrange a
time and place to test drive the
car and consider paying for an
independent full inspection.
Now
the
tough
part:
negotiation.
Compare
the
seller’s asking price to values
listed in pricing guides such as
Bluebook Values and NADA
guide. If the seller is asking for
$12,000 and the average price
guide value is $10,000 the
negotiations begin. You could try to start low with
an offer and let the seller make a counteroffer.
Factors to keep in mind when negotiating include
interior condition, scratches/dents, tires and
items that need replacement. Some dealerships
might include additional fees above the asking
price, like “doc fee” or “prep fees” which you
could ask them to waive.
Always be ready to walk away, this could be your
best negotiating tactic. Leave them your number
and request that they call you if they want to make
a deal.

Test Your Knowledge
How many of these true/ false questions can you get right?
1. Once you sign a sales contract and take delivery, the car is yours.

T

F

2. Buying an extended warranty is always the right thing to do.

T

F

3. Dealers are required to include state sales tax in their listed selling price.

T

F

4. All dealerships charge the same fees.

T

F

5. Most states allow 10 days to register a car purchase.

T

F

6. You will always get a better deal when you offer to pay cash for a car.

T

F

7. Generally, adding optional features to a car rarely adds to a car’s long-term value.

T

F

8. Once you start negotiating with a dealer, you cannot go to a different dealer.

T

F

9. You should always trade your old car at the same dealer you bought it from.

T

F

10. Before buying a used car you should always review the vehicle’s history report.

T

F

Answers: True - 1,5,7,10

False - 2,3,4,6,8,9
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Company Trivia
• The company was incorporated in
1889 in a merger of three Thomas
Edison electric companies. The new
company was originally called Edison
General Electric Company.

1. When is a car not a car?
When it turns into a driveway.

2. What has four
wheels and flies?

• GE has more than 36,000 jet engines
in service around the world. The
company is currently working on the
largest engine ever built...it will be 13
feet wide and weigh 20,000 pounds!

• GE was one of the
original 12 companies to
debut on the Dow Jones
Industrial Average on
May 26, 1896.

A garbage truck.

3. What kind of car
does a snake drive?
An Ana-Honda.

4. Where do dogs park
their cars?
5. What happens
to a frog’s car
when it breaks
down?
In the barking lot.

It gets toad!

KIDS : If you have a joke that you would like to

• IN 1957, GE was the
first U.S. company to use
an electrical computer. It
weighed 30 tons and had
over
5,000
vacuum
tubes...an iPhone is a 1,000,000 times
more powerful!
• GE healthcare devices, such as
ultrasounds and MRIs, perform
approximately 16,000 scans per
minute.

submit, please send it to info@monetta.com. If we
use your joke, we’ll send you a special prize!

• The recently introduced
40W Energy Smart LED
bulb results in 77%
energy savings and a 25x
extended
life
when
compared to the 40W
incandescent bulb.
• Katharine Blodgett, the
first woman scientist to
join
the
company’s
research
laboratory,
invented
non-reflecting, invisible glass in 1939.
• GE employs approximately 300,000
people, that’s more than the
population of 54 countries!

For educational purposes only, not intended as a recommendation
to buy or sell a security. All logos are trademarks of their respective owners.

Car Logo Crossword!
Complete the crossword by filling in the car company to match each logo.
Using the shaded letters, find the hidden phrase. Email the answer to
info@monetta.com or submit them online at www.kidsnewsletters.com
and be entered in a drawing to win a $10 Target Gift Card! (Must be received by

Congrats to Elise from Seattle,
WA, who was last quarter’s
winner of a $10 Target gift card!
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Word Bank:
Audi
BMW
Buick
Cadillac
Chevrolet
Ferrari

Ford
Honda
Jaguar
Lamborghini
Mercedes
Porsche

Subaru
Tesla
Toyota
Volkswagen

Find the hidden phrase
using the shaded letters:

_____
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All logos are trademarks of their respective owners.

