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Successful
Entrepreneur

MARION DONOVAN (Inventor of the
diaper cover and introducing the idea of
disposable diapers)
Donovan was born in Fort Wayne, IN in
1917. She was the daughter of an
inventor who always encouraged and
helped her find ideas to solve
problems, and some of these ideas
would later become actual products.
After marrying and having children,
Donovan was tired of using cloth
diapers and pins on her kids. The
diapers would leak, cause rashes and
were very time consuming to clean.
Feeling frustrated, she sat down at her
sewing machine with a shower curtain
and began creating a reusable,
leak-proof diaper cover. She also
replaced the pins with diaper snaps. In
1949 the final product was created and
was named the “boater.” In 1951
Donovan took her invention to Saks
Fifth Avenue where it became a huge
success. In 1951 she sold the “boater”
rights to the Keko Corporation for one
million dollars.
Shortly afterwards, Donovan began
working on her prototype of a new,
disposable, paper diaper. She began
marketing her finished product to all of
the large paper manufacturers.
Unfortunately her new invention was
not picked up.
In 1961 Proctor & Gamble introduced
the first totally disposable diaper. The
idea was partly influenced by
Donovan’s boater diaper.
Donovan earned her way into the
National Inventors Hall of Fame for her
20 patented products, all of which
stemmed from necessity!
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What is a Mortgage?
One of the most important financial decisions you will
ever make is the purchase of a home. When you
purchase a property but do not have enough cash to
pay for it, you will need a loan, which is referred to as
a “mortgage.”
A mortgage is a loan taken out to
buy property or land. The loan is
secured against the value of your
home until it is paid off. That
means, if you can’t keep up with
your monthly repayments the
lender can repossess (take back)
your home and sell it to get their
money back.

!

in the bank, you should be able to secure a
pre-approved mortgage representing the
maximum amount a lender will loan you. Lenders will
want proof of your income and a list of all debts (e.g.
credit cards and car loans.) You will
also need money for a down payment.
A rule of thumb, for a down payment,
is 20% of the purchase price but it
can be as little as 3.5% with a Federal
Housing
Administration
(FHA)
mortgage.
A key point to remember is if your
down payment is less than 20% of the
purchase price, you will have to
purchase private mortgage insurance
(PMI) which can add about $100 a
month to your principal and interest payment.

FOR
SALE

The amount you borrow is known
as the principal. The borrower will
charge you a predetermined interest rate based on
the principal outstanding, which takes into
consideration the appraised value of your home, your
credit history and current financial condition. Each
month you will make a payment that includes principal
and interest until the loan is fully paid off. Most
mortgages are for 30 years but the term can be
shorter or longer.
For example, assume a $100,000 loan at 6.5% on a
30-year fixed payment program. The monthly principal
and interest payment is $632.07. Breaking down the
first monthly payment, $541.67 goes toward interest
and $90.40 goes toward paying down the principal
balance.
If you have good credit, steady income and money
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Closing Terms
CLOSING COSTS:
These are fees paid at the closing of a real
estate transaction.
Fees include: loan fees, discount points,
appraisal, survey, underwriting, and title
search fees. Expect to pay 2 to 5 percent of
the purchase price in closing fees.

Before applying for your first mortgage you should do
the following.
• Pay off as much debt as possible.
• Check out your credit score, if it’s low you could have
a problem securing a loan.
• Show a solid work history.
• Be prepared to document everything.
• Don’t buy on credit or apply for any credit while your
loan is pending.
• Make sure you have enough cash to cover all your
closing costs.
• Talk to several lenders as not all lenders offer the
same terms. Focus on closing costs and cash needed
at closing.

Mortgage Tid Bits
• If you make one extra payment
each year you can shave four
years off your mortgage loan.

AWESOME

• As soon as your
mortgage balance
Good
News!
falls below 80% of your
appraised value, you should
petition your lender to cancel
the PMI coverage.

• Refinance to a lower interest rate,
but be aware of the costs associated
with refinancing.
Images are for Editorial Use Only.
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Laughing
Studio
1. Why are ghosts bad liars?
You can see right through them.

2. Why don’t mummies have
hobbies?
Because they’re too wrapped up in their work.

3. How do monsters tell their
future?
They read their horrorscope.

4. Why did the vampires
cancel the baseball
game?
Because they couldn’t find their bats.

5. Why didn’t the skeleton
go to the Halloween party?

n e w s l e t t e r
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Company Trivia

✫The first Starbucks opened in Seattle,

Washington, on March 31, 1971, by three
partners who met while they were students
at the University of San
Francisco: Jerry Baldwin, Zev
Siegl, and Gordon Bowker.

✫The three were

inspired to sell
high-quality coffee beans
by roasting entrepreneur
Alfred Peet after he taught
them his style of roasting
beans.

through old marine books until he came up
with a logo based on an old 16th-century
Norse woodcut: a two-tailed mermaid.

✫In the late eighties, stores

banned smoking and
employees were asked not to
wear perfume or cologne so
that it would not interfere
with the aroma of the beans.

✫

The average Starbucks
customer visits the store 6
times per month while 20% of
the loyal customers visit 16 times
per month.

✫The founders almost named

the company Pequod, after the ship from the
novel Moby Dick, but instead chose
Starbuck, the first mate on the Pequod.

✫Starbucks legendary logo design is the

✫There are over 87,000 drink

combinations at Starbucks. If you ordered
one combination everyday, it would take you
almost 240 years to try them all!

innovation of Terry Heckler, who looked

For educational purposes only, not intended as a recommendation
to buy or sell a security. All logos are trademarks of their respective owners.

Because he had no-body to go with.

Mortgage Term Match Game
Write the number of the term in the definition box correctly, and email your answers to
info@monetta.com. You will be entered for a drawing to win a collectible car bank or
$10 Target gift card!

Matching Term
Jason from Chandler, AZ is last quarter’s
newsletter winner of the $10 Target gift card.
Name ______________________________________________________
Address ____________________________________________________
City __________________________State ________ Zip __________
Phone ______________________________________________________

1.AMORTIZATION

2.ANNUAL PERCENTAGE
RATE (APR)

3.CLOSING STATEMENT

E-mail ______________________________________________________
Age __________________

MONETTA FINANCIAL SERVICES, INC.
1776-A SOUTH NAPERVILLE ROAD
SUITE 100
WHEATON, IL 60189
Mail back the quiz with your name and address to above
mailing address or email to: info@monetta.com.

Entries must be received by December 15, 2017.

KIDS : If you have a joke that you would like to
submit, please send it to info@monetta.com. If we
use your joke we’ll send you a special prize!

4.DEED/TITLE

5.ERNEST MONEY

6.ESCROW ACCOUNT

7.RATE LOCK

8.SURVEY

Definitions

q Establishes property ownership.
q Establishes boundary lines of a property.
q Tracks a loan value over time.
q Account held by lender to collect property
taxes.

q Sum of money put up by the buyer as a
token of good faith.

q A lender will “hold” an interest rate while
buyer negotiates a sale transaction.

q Itemized list of closing costs.
q Truest cost of a home loan.

